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Abstract

This study analyzes the influence of relationships on the probability of loan approval. Michigan
banks located in communities with a population of less than 10,000 supplied the data for this study
by responding to hypothetical loan requests. The survey results demonstrate that in addition to the
usual financial performance variables, business and social relationships between lenders and
prospective borrowers significantly affect the likelihood of loan approval. The effects of
relationships on the loan approval decision are largest when information on the financial strength
of the prospective borrower is mixed. In cases where the financial strength of the loan applicant is
unambiguously strong (weak), the loan is likely to be approved (rejected) regardless of the
applicant's relationship with the lender.

Citing Literature

Download PDF

ABOUT WILEY ONLINE LIBRARY

Privacy Policy
Terms of Use
About Cookies

Manage Cookies
Accessibility

Wiley Research DE&lI Statement and Publishing Policies

Developing World Access

HELP & SUPPORT



https://onlinelibrary.wiley.com/doi/pdf/10.2307/1349696
https://onlinelibrary.wiley.com/journal/20405804
https://onlinelibrary.wiley.com/toc/20405804/1994/16/3
https://doi.org/10.2307/1349696
https://onlinelibrary.wiley.com/authored-by/Siles/Marcelo
https://onlinelibrary.wiley.com/authored-by/Hanson/Steven+D.
https://onlinelibrary.wiley.com/authored-by/Robison/Lindon+J.
https://www.wiley.com/privacy
https://onlinelibrary.wiley.com/terms-and-conditions
https://onlinelibrary.wiley.com/cookies
https://onlinelibrary.wiley.com/accessibility
https://onlinelibrary.wiley.com/publishing-policies
https://onlinelibrary.wiley.com/developing-world-access

Contact Us
Training and Support
DMCA & Reporting Piracy

OPPORTUNITIES

Subscription Agents

Advertisers & Corporate Partners

CONNECT WITH WILEY

The Wiley Network

Wiley Press Room

Copyright © 1999-2025 John Wiley & Sons, Inc or related companies. All rights reserved, including rights for text and data mining and training
of artificial intelligence technologies or similar technologies.

WILEY



https://hub.wiley.com/community/support/onlinelibrary
https://www.wiley.com/customer-success/wiley-online-library-training-hub
https://onlinelibrary.wiley.com/dmca-notification-policy
https://onlinelibrary.wiley.com/agents
https://onlinelibrary.wiley.com/advertisers
https://www.wiley.com/network
https://newsroom.wiley.com/
https://www.wiley.com/
https://www.wiley.com/

