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Abstract

The presence of angels among early-stage financiers of new technology-based firms
should improve chances of eventual venture capital financing. Reasons to expect that
firms with private investment would have easier access to venture capital are
discussed. This study presents findings that support this expectation. A total of 57% of
the firms that had received private investor financing had also received financing from
institutional venture capitalists; only 10% of firms that had not received angel financing
obtained venture capital. Angel investor financing was a significant explanatory
variable (among others) of differences between venture capital recipients and firms
that had not received venture capital. It would appear that angels help firms to become
more ready for future stages of investment by, among other contributions, being
closely involved with the firms in which they invest. They usually provide advice and
networking opportunities. They also serve on Boards of Directors and Advisors, and
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provide hands-on assistance and business intelligence. Angels also fulfill an important
accreditation role. Overall, this study provides empirical support for the expectation
that involvement of angels can substantially increase the attractiveness of firms to

institutional venture capitalists.
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Notes

For example, Van Osnabrugge and Robinson (2000, p. 42) state, ‘a potentially
complementary relationship exists between business angels and venture capitalists’. In
addition, Freear and Wetzel (1990) documented complementarities between the
informal and formal segments of the risk capital market in the US in the sense that
angels tend to invest in relatively early stages of firm development while institutional

venture capitalists tends to be focuses more at later stages.

See, among numerous others, DalCin et al. (1993), DeNoble (2001), Farrell (1998),
Feeney et al. (1999); Freear and his colleagues (1990, 1994, 1995, 1997), Harrison and
Mason (1990, 1991, 1992, 1993), Landstrom (1993), Lumme and her colleagues (1998),
Mason and Harrison (1994, 1995a, 1995b, 1996), Sullivan and Miller (1996), Van
Osnabrugge and Robinson (2000) and Wetzel and Freear (1988).
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It is not clear that Farrell was comparing ‘apples with apples’ in that the firms that had
received angel financing may have been, in the first place, better quality investments.
In addition, Farrell did not control for sectoral or other potential determinants of

success. Third, the time frame over which Farrell conducted her work was too short to

provide definitive data even if she had controlled for other factors.

This database was developed in co-operation with the Ottawa Centre for Research and
Innovation, and represents a comprehensive listing of businesses in the region's high-

tech sector businesses in the Ottawa region.

The sampling frame provided not only contact data, but also rudimentary quantitative
information on company size (hnumber of local employees, total number of employees
internationally) and on ISO certification. To assess the potential impact of non-response
bias, this information was used in a logistic regression analysis to assess the degree (if
any) of systematic differences between respondents and non-respondents. None of the
independent variables were significant indicating that respondents and non-
respondents did not systematically differ on these dimensions. The Cox and Snell R 2
was 0.003 and the Nagelkerke R 2 was 0.004.

There is some debate in the literature concerning the relationship between networking
and success in entrepreneurial firms. The majority of the literature argues that weak tie
networking is fundamental to success in entrepreneurial endeavors (Chell and Baines,
2000; Freel, 2000; George et al., 2001; Vanhaverbeke, 2001).

The measures of firm size (logarithm of number of employees) and the number of
original founders were not statistically significant when added to the above logistic
regression (p>0.10), nor were there any noticeable changes in the coefficient
estimates of the remaining variables. Accordingly, these variables are not reported in
Table 3.

It must be emphasized that the angels interviewed in the group discussions were not

necessarily the angels that provided financing to the Ottawa technology firms.

The strategy guiding the surveys and interviews described above employs both
quantitative data based on questionnaires and qualitative data from interviews and
focus groups. Qualitative analysis has often been used with the general aim of
understanding complex social phenomena. It is important to recognize that the

qualitative approach has the same degree of generalizability as a controlled



experiment. Its goal is to expand and generalize theories and explanations and not
simply to enumerate frequencies (a confirmatory approach or statistical generalization).
The parallel is that of multiple experiments and involves a ‘replication logic’ where
there is a ‘literal replication” among similar CEOs and a ‘theoretical replication’ among
different groups of CEOs with differences being interpreted in light of an existing or
‘working’ theory (Yin, 1994).

Fenn et al. (1998, p. 3) report that ‘more than one-half of the sample (of high-tech firms
in the United States that had gone public) received financing from angels’.

Related Research Data

A Model of Venture Capitalist Investment Activity*

Source: Unknown Repository

Segmenting the informal venture capital market: Economic, hedonistic, and altruistic
investors

Source: Journal of Business Research

Private investors' investment criteria: Insights from qualitative data

Source: Venture Capital

Informal Venture Capital

Source: Unknown Repository

Venture Capitalists' Involvement in their Investments: Extent and Performance
Source: Unknown Repository

Realizing new regional core competencies: establishing a customer-oriented SME
network

Source: Entrepreneurship and Regional Development

CRITERIA USED BY VENTURE CAPITALISTS

Source: Journal of Small Business & Entrepreneurship

Why 'Business Angels' Say No: A Case Study of Opportunities Rejected by an Informal
Investor Syndicate

Source: International Small Business Journal Researching Entrepreneurship

Informal risk capital in Sweden and some international comparisons

Source: Journal of Business Venturing

Networking strategy of boards: implications for small and medium-sized enterprises
Source: Entrepreneurship and Regional Development

Toward a Model of Venture Capital Investment Decision Making

Source: Financial Management


https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.4324%252F9781315235110-6&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1016%252F0148-2963%252895%252900160-3&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1080%252F136910699295938&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1007%252F978-1-4757-2785-2&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.4324%252F9781315235110-15&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1080%252F08985620110035642&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1080%252F08276331.1986.10600244&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1177%252F0266242696142003&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1016%252F0883-9026%252893%252990037-6&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1080%252F08985620110058115&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.2307%252F3665619&type=Scholix

The Use of Verbal Protocols in Determining Venture Capitalists’ Decision Processes
Source: Entrepreneurship Theory and Practice

Venture capitalists' decision criteria in new venture evaluation

Source: Journal of Business Venturing

International perspectives on the supply of informal venture capital

Source: Journal of Business Venturing

Plugging the knowledge gap: An international comparison of the role for policy in the
venture capital market

Source: Venture Capital

Raising finance from business angels

Source: Venture Capital

Closing the regional equity capital gap: The role of informal venture capital
Source: Small Business Economics

External linkages and product innovation in small manufacturing firms

Source: Entrepreneurship and Regional Development

Criteria used by venture capitalists to evaluate new venture proposals

Source: Journal of Business Venturing

Informal venture capital: a study of the investment process, the post-investment
experience and investment performance

Source: Entrepreneurship and Regional Development

Angels and non-angels: Are there differences?

Source: Journal of Business Venturing

The economics of small business finance: The roles of private equity and debt markets
in the financial growth cycle

Source: Journal of Banking & Finance

Venture capital market complementarities: The links between business angels and
venture capital funds in the United Kingdom

Source: Venture Capital

Networking, entrepreneurship and microbusiness behaviour

Source: Entrepreneurship and Regional Development

Who bankrolls high-tech entrepreneurs?

Source: Journal of Business Venturing

New Directions in Research on Venture Capital Finance

Source: Financial Management

Linking provided by ScholeSsplorer

Related research @


https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1177%252F104225878801300204&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1016%252F0883-9026%252893%252990009-t&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1016%252F0883-9026%252892%252990020-r&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1080%252F13691060110093019&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1080%252F13691060010024719&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1007%252Fbf01108688&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1080%252F089856200413482&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1016%252F0883-9026%252885%252990011-4&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1080%252F08985629600000007&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1016%252F0883-9026%252894%252990004-3&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1016%252Fs0378-4266%252898%252900038-7&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1080%252F13691060050135091&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1080%252F089856200413464&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.1016%252F0883-9026%252890%252990001-a&type=Scholix
https://www.tandfonline.com/servlet/linkout?url=https%3A%2F%2Fdx.doi.org%2F10.2307%252F3665617&type=Scholix
https://scholexplorer.openaire.eu/

People also read Recommended articles Cited by
91

Information for Open access
Authors Overview

R&D professionals Open journals
Editors Open Select
Librarians Dove Medical Press
Societies F1000Research
Opportunities Help and information
Reprints and e-prints Help and contact
Advertising solutions Newsroom
Accelerated publication All journals
Corporate access solutions Books

Keep up to date

Register to receive personalised research and resources
by email

QSignmeup
O"M
i oI ¥¢|

Taylor & Francis Group

an informa business

Copyright © 2025 Informa UK Limited Privacy policy Cookies Terms & conditions e

Accessibility

Registered in England & Wales No. 01072954
5 Howick Place | London | SW1P 1WG



https://authorservices.taylorandfrancis.com/
https://taylorandfrancis.com/who-we-serve/industry-government/business/
https://editorresources.taylorandfrancis.com/
https://www.tandfonline.com/page/librarians
https://www.tandfonline.com/societies
https://www.tandfonline.com/openaccess
https://www.tandfonline.com/openaccess/openjournals
https://www.tandfonline.com/openaccess/openselect
https://www.tandfonline.com/openaccess/dove
https://www.tandfonline.com/openaccess/f1000
https://taylorandfrancis.com/who-we-serve/industry-government/marketing/
https://taylorandfrancis.com/partnership/commercial/advertising-solutions/
https://taylorandfrancis.com/partnership/commercial/accelerated-publication/
https://taylorandfrancis.com/who-we-serve/industry-government/business/purchasing-options/
https://help.tandfonline.com/
https://newsroom.taylorandfrancisgroup.com/
https://www.tandfonline.com/journals?&pageSize=3000
https://www.routledge.com/
https://taylorandfrancis.formstack.com/forms/tfoguest_signup
http://facebook.com/TaylorandFrancisGroup
https://twitter.com/tandfonline
http://linkedin.com/company/taylor-&-francis-group
https://www.youtube.com/user/TaylorandFrancis
http://www.weibo.com/tandfchina
https://bsky.app/profile/tandfresearch.bsky.social
https://www.informa.com/
https://informa.com/privacy-policy/
https://privacy.informa.com/trackers/en/
https://www.tandfonline.com/terms-and-conditions
https://www.tandfonline.com/accessibility
http://taylorandfrancis.com/

